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Financing won’t be the answer to every obstacle you face as a business owner, but financing is how to help your 
business overcome some of them. In this e-book, you’ll find a multitude of common scenarios business owners face 
every day and how financing can help turn them around.
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Replace Equipment
A key piece of 
equipment is broken 
and your business is 
suffering as a result.

You were likely relying on that computer, backhoe, or tractor to help 

drive momentum and bring in revenue for your business. When it’s 

out of commission, often your business is at a standstill. You can’t 

complete that construction job or invite new customers into your 

restaurant if the main asset that makes your business run smoothly 

is currently inactive.
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THE SOLUTION:
Replace Equipment with 
Equipment Financing

Getting new equipment is time consuming (and expensive!) and in 
business, there’s no time or money to waste. When that crucial piece 
of equipment breaks down unexpectedly, you need a quick, easy 
fix that won’t force you to use up your cash reserves. That’s where 
equipment financing comes in.
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1. You have repayment term options
Depending on the type of lease you select, your lender 
will often give you a term as long as 72 months to pay 
back your funds. Or if you are the type who likes to pay off 
loans quickly, you may be able to choose a 30-day term!

2. You may see some tax benefits
The payments on a Fair Market Value lease may be 100% 
deductible at tax time as an operating expense. We aren’t 
tax experts, so we definitely suggest asking your financial 
lawyer how the specifics of your equipment lease will work 
out for you around tax time.

3. You’ll spend less
Equipment financing is less risky, since there’s collateral 
involved. Due to that, you’ll almost always get a rate that 
is cheaper than most other financing options.

4. You’ll have the opportunity to own
If you find that the equipment you leased will continue to 
drive in revenue after your financing agreement ends, you 
have the opportunity to purchase it at the end of the 
term. 

Why finance? Well, it’s easy, it’s quick, and...
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$1 Buyout

Cost to own 
Though you’d have a higher monthly payment, the cost-
to-own is only $1 at the end of the lease.

Great for long-lasting equipment 
The longer the life cycle, the better the $1 buyout option 
becomes.

Fair Market Value

Lower monthly payments 
Budget your money better and have more financial 
flexibility over the course of the lease.

You have options 
You can either choose to buy the equipment outright 
at the fair market value (often set by your lender), give 
the equipment to the lender when the contract ends, or 
choose to finance it for a longer period of time.

Your Lease Options
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You need cash 
quickly to take 
advantage of a 
bulk inventory 
discount.

It’s the busy season and one of your largest suppliers is having a one-time 

bulk inventory sale that will help fill your shelves and increase your margins.

Access Cash Fast
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You can use it for a number of occasions
A working capital loan can be used for just about anything: advertising 
expenses; hiring new employees for a busy holiday season; even your next 
technology upgrade. It’s also the perfect solution when you’d love to buy 
inventory in bulk to nab a great quantity discount, since you can pay the 
loan back quickly with the revenue generated from the sale of the goods.

You’ll get it fast
With a small business loan, you can sometimes have the money in 
your hands in as little as one day, not weeks. This way, you’re able 
take advantage of immediate opportunities – like that spur of the 
moment, one time only, bulk inventory deal that you just can’t pass 
up. 

The paperwork is minimal
With a working capital loan, you won’t spend half  the day signing 
paperwork before you see your money. The whole process 
is quick and simple to get the cash you need fast,  designed  
specifically to expedite the entire lending process.

THE SOLUTION:
Access Cash Quickly with Working Capital
Before you know it, your competitor has purchased the entire inventory before you’ve even 
had a chance to look at your bank account. Stop missing out on those opportunities 
because you don’t have the cash on hand. Invest in a working capital, or a small business 
loan. Here are some big reasons why working capital really is “opportunity money.”
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Customer Payment Solutions
You’re a vendor 
trying to sell product 
to a customer, but 
they can’t afford it 
up front.

You are a vendor selling commercial trucks and your customer wants to 

purchase one desperately, but just doesn’t have the cash to do so. Is there 

anything worse than not being able to close a sale because the customer 

can’t afford it?
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Technology-driven  
Your customers are busy, and so are you. Look for a lender that streamlines 
the financing process, making i t easy for you and your customers to 
access the capital they need to buy your product. But also look for 
a process that’s driven by technology; a system that allows you to 
watch as the entire transaction occurs right before your eyes.

Flexible and affordable
You want to give your customers options, as 
one set package will not work for every business. 
Partner with a lender that offers good rates with 
convenient payment options to give your customers 
even more of a reason to say “yes” to your products.

THE SOLUTION:
Customer Payment Solutions with Offer 
Financing
As a vendor, you want to close the deal and make the sale. Whether the cash comes 
directly from the customer or from a lender doesn’t really make a difference, right?

Working with a financial partner to get your customers the financing they need could 
be the difference between making that sale or not. Offering a program that allows 
your customers to access fast, easy, and affordable financing is exactly what you 
need.   Look for a vendor partner program that gives you and your customers 
financing that is
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Bad Credit Financing Solutions
You need financing, 
but your credit 
isn’t great.

Whether you are in the situation now, have been in the past, or might be 

in the future, it’s an important scenario to consider. There are a number 

of factors that go into “bad” credit – late payments and poor debt-to-

profit ratio, to name a couple – and that bad credit will negatively impact 

your credit score.
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Financing Tip
Don’t count out financing because of any red 
flags you might see on your report. We suggest 
understanding your credit report before 
approaching a lender so you can explain those 
discrepancies and work to take corrective 
action.

Equipment financing programs
There are equipment financing programs for most credit types, 
but the borrower will need to be able to justify the cost and 
structure with the additional revenue the equipment can 
generate.

Working capital loan
In many cases, if you don’t qualify for an equipment lease, 
there will be working capital programs that can work 
for you. It may not be much, and the rates may 
not be ideal, but when you need money, you need 
it now.

THE SOLUTION:
Bad Credit Financing Options
As a business owner, having bad credit can sometimes make or break you. 
It’s almost a given that at some point you will need financing for something 
and it’s natural to worry that a bad mark on your credit report will hinder 
your ability to access that capital. Don’t worry; you still have options.
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You’re a franchisor 
of 15 restaurants 
and decide it’s 
time for a store 
remodel. 

After many years in business, furniture, décor, paint, and other features 

of your restaurant have probably started to deteriorate. It happens, and 

it’s usually a good sign meaning customers have enjoyed visiting your 

restaurant.

But eventually, customers will shy away from your restaurant because of 

the outdated look and rundown atmosphere. That’s when you know it’s 

time for a change, so you decide to revamp all of your stores. Unfortunately, 

remodels don’t come cheap and your franchisees need to find a way to 

pay for it.

Franchise Remodel Financing
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THE SOLUTION:
Franchise Remodel Financing
Having financing options available to your franchisees will make 
the process faster, ensuring your restaurants get a new look as 
soon as possible.

When choosing a financial lender to work with, consider
the following:

Speed, ease, flexibility  
Do your homework and ask for references from happy franchisees or 
franchisors. Find out if the options they have will make the process easy for 
your entire franchisee base, with a streamlined loan and approval process. Also, 
you want to ensure the terms work for the most people, since every specific business 
and store need will be different.

Customer service 
Are they always available to help? The restaurant owner has to be focused on their customers. 
They typically won’t have time to manage the financing process with 100% focus. Ensure that the 
lender you are working with will handle most of the process so all the franchisees can do what they do 
best: manage the business. 14



Every Situation is Different!
The situations presented in this e-book are meant to simply be a starting 
point, since every small business situation is different. Consider what 
scenario your small business might be going through and speak with your 
financial provider to find the best solution for your own unique needs.

There is never a “one size fits all” financing solution, so consider every 
option available to you before making a final decision. And remember: 
Financing may not be able to solve every small business obstacle, 
but we are convinced it can solve most.
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